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Industry type: Industrial products  - Hydraulics & LubricaƟon Systems 
 
About Machfox: Machfox is manufacturer of Industrial Hydraulics and Industrial Automated LubricaƟon 
Systems. We are a dynamic and innovaƟve company and a well-established name in the industrial sector. At 
Machfox, we have diversified mission to deliver cuƫng-edge soluƟons that enhance the efficiency, producƟvity, 
and reliability of industrial machinery across various sectors. 
 
Job Role: Sales Manager 
 
LocaƟon: Chennai, Telangana, Goa, Ranchi 
 
Job DescripƟon: 
 

 Customer mapping with respect to segments. 
 Planning and carrying out regular visits to existing as well as new customers to build up relationships 

and generate new business lead. 
 Co-Ordinate with the Application team for technical proposal, presentations on merits points that 

demonstrate the benefits to customer. 
 Independent handling of commercial negotiation. 
 Focus on converting the opportunities to orders.  
 Meeting regular sales & business targets 
 Be an ambassador and educator for the sustainable use of hydraulic / Lubrication systems. 
 Develop and coordinate strategic business plans that will generate opportunities, growth and 

engineering solutions in the targeted market / segments. 
 Implement and drive value selling approach. 
 Collaborate with Commercial teams on budgets, forecasts on business, reviews 

on business developments. 
 Preferably experience from a hydraulics/lubrications/bearings background. 
 Background knowledge and experience of the EPC market would be added advantage. 
 Strong Collaboration and Influence Skills. 
 Strong Communication Skills – written, verbal, active listening, influence, etc. 
 Travel: Extensive travel for customer visits. 

 
EducaƟon & QualificaƟons: 
Any Graduate / B.E / MBA 
3- 6 Years in sales. Preferably with hydraulics/lubricaƟon/Industrial products background. 
 
 
 
 
 
 
 
 
 


